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The Solution

BizFeats Consulting deploys a multichannel Email, SMS, and

Voicemail direct marketing campaign.

Over the next 30 days, they reached out to 4,200 high-quality targeted

leads. Combining direct response messaging with high response

technology, they generated 201 incoming calls the �rst day and

1,238 incoming calls over 30 days.

The Results

1,238 incoming calls lead to 92 additional sales.

The result was $212,000 in gross after all was said and done. The cost per

sale was the lowest the Las Vegas Car Dealer ever paid anybody for cost per

sale.
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